
About our Loan Process

If you so choose, you can immediately download the
application form, personal financial statement and a
description of other submissions that ultimately are
required for a complete loan application package.

One of our Loan Officers will
contact you by phone to learn
more about your business
objectives and verify your
qualifications to be a CEDF
borrower. Our Loan Officer will
explain the next steps based on
your circumstances.

Occasionally, facts that emerge during this
conversation may indicate that you are not yet
ready to complete your application. For instance,
you may not have a completed business plan or
you may require a referral to a mentoring or
educational resource to help put your business
concept in operational form.

Start Here
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We ask our loan applicants to complete
our online inquiry form that you have
just submitted. This helps our staff
stage your inquiry for contact by one of
our loan officers.



Once you submit a completed loan application
package, our lending team will review it to be
sure it is complete. Having all of the required
components is important in order to offer you
your best chance at a successful loan request.

Our lending team and CEDF management
meet frequently to review the received
submissions and make judgments on
which meet the required criteria for further
consideration.

Understanding your business skills and the potential for
your business often requires multiple personal meetings
with your Loan Officer and, typically, the Business
Advisor who would be assigned to you for the term of
the financing. It’s crucial that you understand the
approach we take to funding our borrowers and your
obligations for continued cooperation, communication
and ongoing submission of business financial
information.

We would prefer never to have to turn down
an applicant, but there are occasions  when
we have to say, “Not yet.” For instance,
sometimes a business owner needs to
reduce current debt levels, improve
profitability in order to support new financing
or improve a credit score.



Our President and our Director of Lending approve
loans requests up to $100,000. Larger requests also
go before a monthly meeting of our Credit
Committee, which includes community
representatives and bankers and who represent our
loan capital investors.

With approvals in place, your Loan Officer
will complete final verifications and offer you
a Commitment Letter describing the terms
of the financing and specific requirements
particular to your situation.

If you accept by signing and returning the Commitment
Letter, we’ll schedule a closing at the CEDF office and create
the necessary documents to record the transaction.
Depending on the type of financing approved, we will either
disburse funds at closing or over time in a process managed
by your Business Advisor.

Our relationships with clients remain active long
after the last funds are disbursed. Our Business
Advisors are in regular touch with each borrower,
including at least one meeting per month, to offer
advice on management, marketing and finance
issues that arise and support for the inevitable
challenges that come with business ownership.


